An ambitious organization at Hughes is the Sales

Club, which was founded many years ago by Miss
Mary McSurely, a teacher of salesmanship. The
only requirements for membership are to include
salesmanship on one’s program.

Members of Sales Club have a fine contact with

the Cincinnati Sales Executive Council, which sends
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First Row: Wanda Berry, Fay Brooks, Joyce
Williamson, Jeanne Bregan, Loretta Helton.
SEconp Row: Bruce Prewitt, Dorothy Lewis,
Ron Dalton, Shirley Huckaby, Betty Hayes,
Alan Relin, Patti Gardner, Mary J. Hayes,
Shirley Thomes, Carolyn Schlesing, Fay
Waltamath, Stan Poland. Tamp Row: Dale
Schlentker, Bill Clutterbuck, Dave Allart,
Robert Bayer, Richard Lawson, John Kus-
man.

Experience,

Their Teacher

SirTing: Jean Lauck, Mildred Conover, Ro-
herta Rife, Irene Nickolas, Firsr Row: Nor-
bert Schumacher, Nancy Laile, Ann Hull,
Carol Shaw, Pat Procter. Seconn Row: Rob-
ert Reece, Von Goethe Lindsay, Arthur Lewis,
Howard Green. Tuirn Row: John Rosenthal,
Ray Brooks, Don Patterson, Jim Norton.

a speaker monthly to talk on various types of selling.
At the end of the year, the Council entertains repre-
sentatives of all the Sales Clubs of Cincinnati at a
dinner.

Club members give a Thanksgiving basket to a
needy family and sell corsages during Christmas.
The end of the year is climaxed by a picnic for the

two clubs at Hughes.



